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Mastering Prospecting 

	

	

Grow	your	Prospect ing	Team	for 	a 	

Magical 	Future ! 	
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Your Prospecting Mastery Plan© 
 

Yo u r N a me:   
 
Tod a y’ s  Da t e :  
    
Yo u r C urren t  T i t l e  a nd  R esp on s ib i l i t i e s :  
 
 
 
Who  do  y ou  wa nt  t o  dev e lop  int o  t op  
Pro spec t o rs?  
1 .  

2 .  

3 .  

4 .  

5 .  
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Business Questions 
 

How wi l l  a  Prospec t ing  Team change  your  l i f e?  
 
 
 
 
 

 
Des cr ib e  in  de t a i l  y o ur  DR EAM PR OSPECTI NG 
TEAM:  
 
 
 
 
Wha t  exc i t es  y ou  a bo ut  a  Pro spec t i ng  Team ? 
 
 
 
 
Do  y ou  be l i ev e  y ou r  curren t  t eam members  co ul d  
pro sp ec t  BETTER t ha n  y o u?  
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Leadership Evaluation 
 

Are  you  open  to  f ree ing  up  t ime  for  your  t eam to  
prospec t?  
 
 
 
 
 
Are  you  wi l l ing  to  put  t ime  in to  t ra in ing  your  
t eam?  Do  you  know how to  t ra in?  
 
 
 
 
Are  you  wi l l ing  to  have  DAILY meet ings  wi th  
your  t eam on  prospec t ing?  
 
 
 
 
Are  you  commit ted  to  he lp ing  your  t eam h i t  
the i r  prospec t ing  numbers  and  goa l s?  
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Business 
Training/Growth Plan 

 
 

Write  your  p lan  for  t ra in ing  your  t eam how to  
prospec t .  
 
 
 
 
 
How of t en  wi l l  you  prac t i ce  Prospec t ing  
Language  wi th  your  t eam? 
 
 
 
 
How wi l l  you  mot iva te  your  t eam to  mee t  w i th  
prospec t ing  goa l s?  
 
 
 
How de termined  have  you  been  to  mee t  your  
prospec t ing  goa l s?  
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Business Plan 
 

Wr i t e  your  Bus ines s  P lan  For  th i s  ______  Year .  
 
 
# AU M/PREMI UM y ou  wi l l  gen erat e  th i s  y ea r :  
 
# AU M/PREMI UM ea ch  tea m member  wi l l  
g enera te  t h i s  y ear :  
 
 
# Ref erral s  per  mo nt h  g enera ted  b y  y o u:  
 
 
# Pros pec ts  gen erat ed  ea ch  mo nth  by  y ou r  tea m:  
 
 
Yo u r Ta rg et  Ma rket :  
 
 
Yo u r Da i ly /Week ly /Mo nt h  J o in t  Wo rk M eet ing s  
 
 
Team Pra c t i ce  T ime  
	


